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pp. 29-32 


ENERGY 


Alternative Energy Sources, May 1980 
pp. 4-7 

The Energy Crisis, September 1979 
pp. 3-10 

The Energy-Efficient Home, H. Alar 
Mooney, September 1980, pr 

Energy Efficient Homes Yield Retu ‘ 
Resale, September 1979, pp. 52- 

Energy Management of the Commercia 
Building, W. Martin Kitts, September 
1980, pp. 10-14 

The Energy Pinch: Do 
Done, May 1980. pp 

Solar Energy Perspectives 
Dwight C. Anderson, Ja 
and John R. Cesta, Novemt 
December 1977. pp. 48-53 

For Sale’ A Solar Home. Jack ft 


August 1976, pp. 59-61 


ENVIRONMENTALISM 

Alternative Energy Sour 
pp. 4-7 

A Comn 


U 


Campbell, February 


September 197 





It Pays to Participate, Joseph A. Malentant 
April 1977, pp. 38-40 

The Latest Court Case on Tax-Deferred 
Exchanges, Harley J. Smith, March 
1977, pp. 38-39 

Loan Relief in Exchanges, Harley Smitt 
April 1978, pp. 68-70 

A Marathon Exchange, Shirley F 
Petermann, July 1976, pp. 13-17 

The Missouri Waltz, Gerard J. Morrow 
February 1978, pp. 31-32 

The Multiparty Exchange, John S 
Campbell and Chase V. Magnuson 
April 1977, pp. 24-28 

Ode to a Lawnmower, Daniel H 
Beaubien, February 1977, pp. 26-30 

Partners in Exchange, Cornelius A. Dolby 
July 1976, pp. 10-12 

The Secret of the Pyramid: Exchanging 
Harry T. Dallianis, March 1978 
pp. 56-60 

Tax-Deferred Exchanging, Ron 
Ferguson, December 1979 
pp. 19-22 

lo Wilmington With Love, P. Gerald White 
April 1977, pp. 34-37 

Why Exchange ? Irene Tolbert, March 
107¢ pp 42-43 


FARM AND LAND INSTITUTE 


A Member of FL/ Looks at Foreign 
Investment in U.S. Farmlands 
February 1979, p. 7 

paring REALTORS" For the Future 

November/December 1980 


pp. 26-29 


FARMING 


7 Farry The Intelligent 
0d, Gary L. Washburn, June 
43-47 


naturally 


Corss 


eptember 1977. pp. 40-44 


A. Metcalf, Jr 


josepn J 
79. pp. 48-50 
) Emond 


nd. December 


Ser femmber 19/¢ 


FEASIBILITY STUDIES 


Analyzing Rehabilitation Feasibility 
Matt Wall, October 1980 
pp. 39-43 
Sf Reve ny ; 
Michael S. Levin just 1976 


Melvin 














Preparing an Environmental Impact 
Statement, Daniel J. Lutenegger. 
August 1976, pp. 14-19 


FINANCE 


Basic Math + You=Sales, Stephen H 
Schwartz, April 1979, pp. 54-59 
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